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Getting the |

PCHOOLS TOPPED NELL CONSTAN-
ple’s college wish list: Northwest-
a big university outside Chicago,
iddlebury, a small college in Ver-
3t But how to ger into one of them?
na W. Marks, Constantinople’s col-
counselor at DC's National Cathe-
School, set the strategy. Apply ear-
pcision, Marks said—the odds are
r. And bet on Northwestern, It ac-
R 2 bigger percentage of applicants
than Middlebury, and its admissions of-
fice would give Constantinople a leg up
because her mother is an alum.

The final move in Marks’s game plan:
The counselor called Northwestern’s
dean of admissions and tatked over her
student’s application.

In the end, the plan worked: Con-
stantinople got in.

Stories such as these are the stock and
trade of NCS. About 80 percent of the
school’s graduates are accepted to their
first- or second-choice school. At least
a quarter enroll at Ivy League schools.

Parents and students say that Marks, a
Harvard alum who has directed NCS’s
college-counseling office for more than
a decade, deserves a lot of credit for this
success. She is so plugged in to admis-
sions offices that college reps even call
her at home to tatk about applicants.

NCS is not the only private school
working the phones when it comes to
college admissions. Many pur a premi-
um on helping their kids get into col-
lege. While public-school counselors
typically work with 200 or more stu-

dents, the load for private school counselors is usually a
quarter of that. This gives them time to meet with stu-
dents, get to know them, and identify the best “fir.”

Contributing edstor Alicia Abell wrote about privace-school

admissions in November 2002.

Want to Know How to Get In to a Good
College? Go to the Pros in the Admissions

Game—School Counselors,
BY ALIGIA ABELL

HARVARD
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Some counselors, like Marks, oversee virtually every ele-

ment of the application; others offer advice and information

but leave control of the process in the hands of the stu-

| dent. None can promise happy outcomes, but all aim to ‘
give kids an edge in the college-admissions game. ’
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school college-counseling programs are

similar. An introductory College Night
during the junior fall is standard, followed
by individual meetings with counselors start-
ing in the spring of the junior year. Some
schools—including NCS, DC’s Maret, and
Bethesda’s Georgetown Prep—also meet
with sophomores and their parents.

Though most parents stand aside after
these initial meetings, some join in with
gusto. Leonard King, director of college
counseling at Maret, says he meets with
parents as many as six times and fields their
phone calls and ¢-mails.

Schools vary in how they see their role.
Some serve simply as a resource, while oth-
ers manage each senior’s application.

“A more progressive, student-centered
school may give a lot of the responsibiliry to
the students, whereas others may be more
top-down and adult-managed,” explains
the School Counseling Group’s Perer
Sturtevant, a former Maret teacher and col-
lege counselor who has been advising kids
about colleges for almost 20 years.

At Sidwell Friends in DC, counselors get
involved when asked, says 2000 graduare
Molly Browne. “They would look over
your application or read your essays if you
wanted them to, but nothing was forced on
vou. You could seek ourt as much or as lit-
tle help from the school as you wanted.”

NCSis not so laissez faire. Coursework for
seniors each fall includes a weekly seminar
nicknamed “College 101,” which covers the
nitty-gritty of applications. The class even
has a syllabus and a texr—the school’s leg-
endary college handbook, which includes
résumés as well as a tally of where NCS grad-
uates have enrolled.

Students also are urged to attend an es-
say-writing workshop and prepare rough
drafts of their application essays during the
summer before senior year. Marks usually
reviews the final versions. “Like with every-
thing, the girls are taught to do not an A
job but an A-plus-plus job on college ap-
plications,” says the parent of a current sen-

or. “Marks is empharic about perfection.”

THE MECHANICS OF MOST PRIVATE-

OME SCHOQOLS HAVE A LOT OF INFLU-

ence over where students apply, even
creating an initial list of schools to
consider-—a task usually left to the applicant.
Maret’s King does this to get students to
look at a broad arrav of schools. Qther
counselors create the list to make sure that
too many of their kids don’t apply to the
same colleges, hurting each other’s chances.
Marks often advises girls where to apply
based on NCS’s rrack record with the
school, her relationship with its admissions
office, and the number and caliber of the
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other NCS girls applying. “One thing we
do that’s different from other schools is that
we really try to have a strategy,” Marks says.
Marks gives students a straightforward
assessment of their chances of admission to

I a school based on grade point averages and

SAT scores. This “dealing in facts,” as
Marks calls it, is aimed at making appraisals
less personal, but it can hurt feelings.

“Kids resent when they want to apply to
Yale, for example, and Nina tells them no,”
says a parent. Knowing Marks’s clout in ad-
missions offices, some families are reluctant to
reject her recommendations.“We went to
look at colleges,” says ancther parent, “but
in the end, Nina decided which school was
fght for my daughter.”

Another Marks strategy is to urge her stu-
dents to apply early, when the odds of getting
accepted are better. In recent years, some 75
percent of the NCS senior class has applied
early decision or early action. It’s an unwrit-
ten NCS rule that those who get accepted
will enroll, regardless of whether they applied
through a nonbinding early-action process.

This strategy, which gives colleges certain-
ty about NCS applicants, appears to pay off:
More than half of NCS students who apply
carly get in; the national average is a third.

Colleges “know that the girls who apply
early from NCS will go,” says Nell Con-
stantinople, a 2001 graduate.

ANY COUNSELORS TAKE TWO OR

three trips a year to scout schools !

that they’re talking to kids about.
“Colleges change, just like high schools
change,” explains King. “I want to know if
the colleges I’'m recommending live up to
what they say they do.”

College visits also help counselors match
students with specific schools, says King.
“I try to jot down notes to myself, such as
‘See s0 and so when you get back; they
would really like it here.”

Colleges sometimes sponsor campus
tours for high school counselors. These of-
ten include useful presentations by admis-
sions officers, says Roger Franiz, counselor
at O’Connell High School in Arlington.
“What the colleges and universities are
looking for changes from year to year. So 1

. keep going to these meetings to hear about
. the newest desired crop of candidates.

“Eor example, MIT is interested in ‘un-

" derrepresented’ minorities like Native

Americans, Centrat Americans, and Eski-

. mos (but not Asians}, while Stanford Uni-
¢ versity wants an applicant’s personal essay
! to be Pulitzer Prize quality and a piece ‘that

. only a stadent can write.

M

Several schools organize college tours for

students. Bullis and Sandy Spring Friends
i School take juniors to visit nearby colleges.




Well—RoundeI |

Sharp Edges.

St. Anselm’s.

Of course, claiming one of the area’s highest

percentages of National Merit citations pleases

us, And yes, we're proud that 100% of our .
students attend the top 20% of America's
finest collages. Centainly, our typical class size
of fewer than 20 boys aurtures the mind,
bodly, and spirit. But balance is what we value
most. A well-rounded education in the sci-
ences and the liberal arts combined with ath-

- letics and the fine arts in a community o
diverse races, religions, and economic
backgrounds is what we offer. Visit our
40-acre campus and chat with our fac-
ulty and young men, grades & - 12,
it will be a visit you won't saon forget.

f

e
Az

OPEN HOUSE, SUNDAY, NOVEMBER 2, 2003; 11:003:00
ST ANSELM'S ABBEY SCHOOL

Rev. Peter Weigand, OSB, Headmaster » 4501 South Dakota Ave, NUE. » Washington, ILC. 20017

Phone 202-269.2350 « Brooklaod/CUA Metra » wwwsaintanselmsorg

FISHBURNE

MILITARY SCHOOL

Turning Potential
into Achievement.

Small » Structured » Supportive

ak;-ﬁ ey s A T |

124 years of helping young
men achieve their potential, !

* Young men grades 8-12

¢ Student to teacher ratio 10 to 1

¢ Individualized attention

* Confidence and character building

* Wide range of extracurricular
activities

For Info, Go Online Or Call

800-946-7773

www.fishburne.org

188 WASHINGTON! AN

McLEAN SCHOOL
OF MARYLAND

1994 - 2004

Students, Teachers,
Parents

Five Decades as
Partners in Learning

8224 Lochinver Lane
Potomac, Maryland 20854
301-299-8277
Fax: 301-299-8638
admission@mdeanschool.org
www.mcleanschool.org

PRIVATE SCHOOLS
Over spring break, teachers at Landon usu-
ally take vans of five to ten students—one
heading north and one heading south.

cd and versatile. “You need to be or-
ganized, personable, hard-working,

articulate, a strong writer, good on your
feet, willing and able 1o reassure anxious
parents and kids,” Sturtevant says. “You re-
ally do have to have it all » ;

Akey factor is experience. King, one of
the most respected college counselors in
the area, has been at Maret for 31 years,
“Being there for that long, I've established
some credibility with colleges,” he says.

Counselors with experience in college ad-
missions often have good contacts and inside
information on the process. Georgetown Vis-
itation’s Suzanne T. Colligan has worked at
several colleges, including Georgetown,
George Washington, and Trinity in DC.
Holton-Arms’s Tish Peterson is a veteran of !
Boston University, Georgetown, and George
Washingron. Bullis’s Eric Monheim worked
at Kenyon College in Ohio. Kenya Smith of
Edmund Burke has done admissions at Ohio
Wesleyan and Kalamazoo College.

Gonzaga’s Jodi Hester, a former admis-
stons officer for Grinnell College in Towa
and Johns Hopkins University, knows that
college reps spend much of the fall on the
road visiting high schools. They appreciate
the smallest courtesies—snacks for the car
or directions to the' next stop. “When
you’re doing that kind of work,” she says,
“it really can make a difference.”

THE BEST COUNSELORS ARE TALENT-

ANY SCHOOLS TRY TO ESTABLISH

strong relationships with colleges

and admissions officers. They visit
schaols frequently and invite college officials
to their campuses. Maret and NCS each
host more than 100 college reps a year.

Such visits help a college understand a
school’s curricuturn and grading, They also
give counselors the familiarity to call a
school on behalf of a student,

When Sidwell’s Molly Browne aced the
verbal section of the SATSs on her second iy,
her counselor knew exactly whom to con-
tact at her first-choice school. “This is great,”
the counselor said. “I'll fax it right over.”

Some counselors call colleges in Febru-
ary—afier applications have been read but
before decisions are made. They talk abour
students’ strengths and weaknesses, respond

+ to questions, and supply additional informa-
. tion that might help a kid’s chances.

These phone calls often give counselors
an early read on the college’s decision. In

. her book Admissions Confidential, former

Duke admissions officer Rachel Toor writes.
“I go down my school group and reil the
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| counselor ‘likely” for the students whom 1
gnow will be admitted, ‘possible’ for those
| who will be placed on the waiting hist, and

| then “unbikely’ for the ones I've already auto- N Sy
- denied. Everyone understands this code.” B i D
| Maret’s King tells colleges when he Y ) 2 s ,%7%:{(

| thinks they’re misreading an application;
" in some cases, he fills in refevant personal
l information, such as a divorce. But if it’s
I clear an applicant doesn’t meet the school’s
% expectations, he doesn’t fight the decision.

Gonzaga’s Hester takes a similar ap- CHRIS'TCHL]R(:H
SCHOOL

proach. “Twill say, *Did you see this?’ or
‘Did you miss that?” But I'm not going to
beg anyone to accept a kid,” she says.

| R

ICHAEL }. QRTIZ’ A COUN_SELOR Chrisechurch, Virgiia 23051
at the Heights School in Po- |

doesn’t help that much. “We think our stu- | -
dents’ applications speak for themselves. A |
kid tends to reach the level he’s ready for.”

In her book, Toor describes most coun-
selors’ campaigns for students as a nuisance.
T would not trust many of these people to
recommend a good restaurant, let alone
give me an honest assessment of an appli-
cant’s intellectual abilites,” she writes. !

Still, Toor admits that she found a few
counselors whom she could rely on to help
sort students. “[Alta handful of schools, I
actually used the counsclors to help me
| with the kids ] wasn’t sure about.”

Good counselors, she wrote, offer “help-
ful and insightful things about each student |
who’s applying and what sets them apart
from the others.”

At NCS, parents are convinced that
Marks is a counsclor colleges listen to. She
calls every school that each of her students |
has applied to, although she says she won't
| oversell her kids. With NCS, colleges “get
what they think they’re getting,” she says.

«7 think the admissions people trust her,”
says a former NCS parent. “It makes their
| job easier if someone else can weed through |
| the applicants and say, ‘Thisis the kid foryou.” '

«She’s in a class by herself,” says Abigail ;
K. Wenner, whose daughter Becca is a sen-

|
i
|
i
|
i
‘
i

| ior. “I don't think there’s anyone in the DC The finish line seems like it’s miles away on this cold March morning.
| area—or probably the country—who docs | But while muscles scream, minds focus. St. Margaret’s students dig
as good a job as she does.” oy | down, pull through, and reach their goal.

Today it’s just a race. Tomorrow, it may be getting into college,
opening a business, or ranning for office. Teaching girls to persevere is
one of the ways we educate young women for life.

Check out the latest on more '] [Want to know the others? Come learn more at our fall visit day or
than 300 private schools at .| winter overnights.]
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